
Funding
A whistle-stop tour



1. Making a case for support

2. Major funders and their requirements

3. Compiling a fundraising plan



A case for support



Purpose

• An internal document to outline the problem your church 
wants to solve, what you do about that problem, and what 
you're going to achieve as a result. It's your case for why 
donors or funders should support your work.

• A comprehensive, well-organised source of compelling and 
convincing content that you can draw on when you need it - 
for a funding bid, a meeting with a donor, to create copy for a 
web/print.

• A single, coherent message for your staff, PCC and supporters 
to feel more confident about writing and talking about your 
church's work.



What to include

The need for your project:

• The problem you exist to solve

• The people that you work with - their circumstances, 
experiences, wishes and needs

• How you know all this - who you have asked, what they have 
told you.



What to include

Your solution:

What you will do in response to these issues

Specific details about your planned activities: what, 
where, how long, how often etc.

Why you designed the project in this way







Funders



















Listed Places of Worship Grant Scheme gives grants 
covering the VAT on repairs over £1,000 to listed 
buildings used as places of worship

Sites & Buildings Loan Fund
Loans of up to £20,000 to a PCC for emergency works, 
supporting cashflow (e.g. until the VAT grant applies) 
or other agreed reason

Healthier Churches Fund
Kingdom People Fund

Not to be utilized for building works but could be 
used for equipment etc. in support of missional 
activities.



• Funders want to see that the money they invest in your project will deliver the 
outcomes they want to achieve

• If you don’t share their aims, don’t apply

• Say thank you - acknowledge the support received promptly but follow the guidance 
given over press releases and displaying logos

• Funders will be pleased to be invited to visit a completed project or attend an opening 
ceremony although they may only be able accept a limited number of invitations 

• If a funder ask for a project report, provide it in a timely manner –if you don’t and ask 
for funds again in a few years' time, they are not likely to look on you favourably 



Notes of caution

• Be clear about what you are fundraising for.  The Fundraising Regulator and Charity 
Commission can investigate should they feel malpractice.

• If you are offered a grant but need to use it differently or any other change – be honest 
to the funder, they may let you change things around but better to ask and be told no 
than proceed and be found out later.

• Consider future generations when making memorial funding: what if the next 
generation want to change things again?



A fundraising plan
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